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How Does the SBA Help Me
Become a Government Contractor?

Ensuring small businesses receive a fair share of

contracts by:

Increasing small business participation

Leveling the playing field

Participating in classes, workshops

SOPENING DOORS

 Providing counseling by SBA district offices and

resource partners

Www.sba.gov




Procurement Goals

e Small business 23%

o Small disadvantaged business 5%
 \Women-owned small business 5%
« HUBZone small business 3%

e Veteran-owned small business

o Service-disabled VOSB 3%

FAR Part 19, Public Laws, Code of Federal

'k Regulations
X BA Www.sba.gov
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SBA Programs that Can Help

Prime Contracting Program
Subcontracting Program

SBA Certification Programs

— 8(a) Business Development

— Historically Underutilized Business Zone (HUBZone)
Self-certification

— Small business, women-owned, veteran-owned

— Service disabled veterans set-aside program

Www.sba.gov
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Prime Contracting Program
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e SBA procurement center representatives (PCRS)

— Review contracting actions from assigned federal

agencies for possible set-asides

— Review subcontracting plans

— Recommend small business contractors

b us‘lgness OP por

— Advocate for small businesses

— For a list of PCRs nationwide visit:

http://www.sba.qov/aboutsbal/sbaprograms/gc/

contacts/gc pcrdl.html

Www.sba.gov



http://www.sba.gov/aboutsba/sbaprograms/gc/contacts/gc_pcrd1.html
http://www.sba.gov/aboutsba/sbaprograms/gc/contacts/gc_pcrd1.html
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Subcontracting Assistance
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o
& « SBA commercial market representatives (CMRs)
o
' — ldentify opportunities for small business with
(7,
4 large prime contractors
‘n
.. — Conduct program reviews of assigned primes

— Advocate for small businesses

— For a list of CMRs nationwide visit:

http://www.sba.qgov/aboutsba/sbaprograms/gc/contact

s/qc subcontracts opportunities.html

Www.sba.gov



http://www.sba.gov/aboutsba/sbaprograms/gc/contacts/gc_subcontracts_opportunities.html
http://www.sba.gov/aboutsba/sbaprograms/gc/contacts/gc_subcontracts_opportunities.html

Federal Procurement Goals

Federal procurement goals provide agencies with a
strong incentive to look for qualified small businesses
when awarding contracts.

Explore:

o SBA Certification Programs

| business opportunities

SOPENING DOORS

o Self-certification Programs

Www.sba.gov




SBA Certification Programs
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Il business opportunities

SOPENING DOORS

SBA programs assist specific groups in securing federal
contracts:

 8(a) Business Development Program

 Historically Underutilized Business Zone Program
(HUBZone)




What Is the SBA 8(a) program?
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1 e O-year business development program for
0 eligible small disadvantaged businesses
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E  Assists companies through training,
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counseling, access to capital and contracting
assistance

o Certified firms are eligible to received “sole
source” and 8(a) set-aside contracts
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e Qualifying for the 8(a) Program
~)
t O o
a (1 ° Application must demonstrate that the
3 company is:
“ e « Small business
g z * 51% owned and controlled by socially and economically
i disadvantaged individual(s) — Must be U.S. Citizen and
= z have net worth under $250,000 (excluding business and
== residence)
% 0. « Established for a minimum of 2 years
) E o  Potential for Success in Government Contracting

— For more information, visit www.sba.gov/8abd
— For access to the on-line application and guide,
Visit
https://sba8a.symplicity.com/applicants/quide
A Www.sba.gov



http://www.sba.gov/8abd
https://sba8a.symplicity.com/applicants/guide
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HUBZone Program

* Provide Federal contracting assistance to qualified
small business concerns located in historically
underutilized business zones (HUBZones) to:

— Increase employment opportunities
— Stimulate capital investment in those areas

— Empower communities through economic
leveraging and the “multiplier effect.”

OPENING DOORS

3 small business opportunit

o Certified firms are eligible to receive HUBZone set-
aside contracts and 10% price preferences on non
set-aside contracts




Qualifying for HUBZone

— Must be a small business

— Primary business location must be located
In an identified census tract or county

— 35% of employees must reside In an
Identified HUBZone area

— Business must be owned at least 51% by
US Citizens

— For more information or to apply online,
visit www.sba.gov/hubzone

A www.Sba.gov



http://www.sba.gov/hubzone

Self-Certifications

« Set-aside or restricted procurements for:
— Small business

— Service disabled veteran owned
businesses

e Veterans Administration also has contract
preference for veteran owned firms

* No set-aside program for women-owned or
veteran-owned (VA exception) but federal
agencies and prime contractors have goals




What is the SBA Service-Disabled
Veteran-Owned Small Business Program?

* No formal certification program required

« Highly recommend being certified by Center for
Veterans Enterprise (Vetbiz.gov)

o Firm “self-certifies” that it meets the requirements in
the CCR (central contractor registration)

 Eligible to receive set-aside contracts restricted to
SDVs

e Requirements:
— 0-100% disabled with honorable discharge

— Must be able to supply contracting officer with
documentation from VA or DOD
— http://www.sba.gov/aboutsba/sbaprograms/qgc/programs/qc

service disabled.html



http://www.sba.gov/aboutsba/sbaprograms/gc/programs/gc_service_disabled.html
http://www.sba.gov/aboutsba/sbaprograms/gc/programs/gc_service_disabled.html

— http://www.sba.gov/training/courses.html
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E O earn about Federal Contracting
2 o The more you know about how the government
o buys products and services the more successful
e o you will be in landing contracts.
)
o (.'J  Training and counseling programs
o &
E = « Small Business Training Network — a virtual
> 0 campus
— o — Business Opportunities: A Guide to Winning Federal
g Contracts
e,

 Become a client of NH-PTAP

Www.sba.gov



http://www.sba.gov/training/courses.html
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|dentifying Contracting Opportunities

Federal Business Opportunities:
* ldentifies contracts over $25,000

 Online listing at www.fbo.gov

Simplified Acquisitions:

e $3,000 to $100,000 generally set-aside for small
business

Micro-purchases:
« Under $3,000 via government credit card

* (no competitive bids or quotes)

Www.sba.gov



http://www.fbo.gov/
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Contracting Checklist

* Sign up for Business Opportunities:
A Guide to Winning Federal Contracts.

 Become a client of the NH-Procurement Technical
Assistance Program

» Develop your business profile
— ldentify your industry, product and service codes.
— Apply for DUNS and TIN numbers.

— Register on Central Contractor’s Registration (CCR) and
Dynamic Small Business Search

* Investigate SBA programs for small businesses.

A www.Sba.gov




business opportunities

SOPENING DOORS

Contracting Checklist

e Participate in local training and networking
opportunities.

e Check out procurement Web sites & forecasts.

 Practice searching for contract opportunities and
preparing bids/offers.

o Market your business ... the most important step
In winning federal contracts.

eral government contracting

Www.sba.gov




Thank Youl!

Rachael Roderick, Business Development Specialist
(603) 225-1603
Rachael.Roderick@SBA.qov

SOPENING DOORS
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